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Sparks 


Shuffle Off to Chi 

I Didn’t Know Till Now 
A New Thought 
Believe It or Not 


By 


Chris Sinsabaugh 





THAT WORD “Mecca,” it al- 
ways has seemed to me, has been 
overworked ever since Moham- 
med put it on the map centuries 
ago. But in the case of the Chi- 
cago World’s Fair, it seems to fit 
like a glove as applied automo- 
tively, an objective for the faith- 
ful. All roads lead to this Rome 
and it would seem that we auto- 
mobile folk outnumber those from 
any other one industry. 

Right now the B-O-P army is 
entrenched in Chicago, with its 
executives and others giving up 
two days for business sessions be- 
fore taking time to see the won- 
ders of A Century of Progress. 
Cadillac a month ago brought a 
couple of hundred of its “merit” 
salesmen as a reward for the 
good work they had done in meet- 
ing Old Man Quota. 


. & © 


CHEVROLET has a different 
sort of a World’s Fair program 
for the lads on the firing line. 
There is no fixed date for the 
lucky ones going to Chicago— 
they go singly any time between 
now and the latter part of Sep- 
tember. There are nearly 1,000 
salesmen on the eligible list, who 
earned the trip through their 
work for June and July. 

They come from thirty-three 
zones and each is one who has 
exceeded his quota. It gives you 
an idea as to what an effective 


spur to sales activities this trip | 


reward has been, for the 917 
salesmen to win out sold more 
than 36,000 cars and trucks in 
the two-months contest. 

* cd * 


MECCA CHICAGO also has at- | 


tracted the big party of the 
Fisher Body Craftsmen’s Guild 
the middle of this month, when 


the prize winning boys will be | 


brought together to hear the 
jury’s report. The mid-summer 
meeting of the Society of Auto- 
motive Engineers begins on Aug. 
28 and later on the big show of 
the parts manufacturers will be 
staged. 
uk Eg 

THE LAST RETURNS from 
General Motors as to the attend- 
ance at its show in the fair is 
that last Monday more than 
2,000,000 had checked through the 
doors of the magnificent build- 
ing which houses the G. M. ex- 
hibit. Since the Fair opened 
forty per cent of the general at- 
tendance is said to inspect G. 
M.’s display. 


* * * 


EVERY NOW and then some- 
thing turns up out of the past to 
confound us old timers who are 
supposed to remember everything 
that happened or existed in the 
early days of the industry. Now, 
I knew the Cadillac car “way 
back when”—and earlier—but I 
learned something new about it 
from a picture of a veritable early 
American Cadillac two-seater that 
John Bonbright, of Sutton & 


(Continued on Page 2) 
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Its History Further Discussion Planned 


Sales of AIL Divisions 
Combined Reach Peak 
Of 95,1 19 Units 


Detroit, Aug. 7.—Shipments of 
Plymouth, Dodge, De Soto and 
Chrysler passenger cars and 
commercial vehicles during July 


totaled 55,119 units, nearly five 
times shipments in the same 
month of a year ago. This was 


the greatest July business in the 
history of Chrysler Motors, it 
was announced here today. 

July this year was twenty-nine 
per cent above the best previous 
July, which was in 1925, when | 
42,000 units were shipped. 

It was also the best July for 
commercial units produced by | 
Chrysler Motors. During the} 
month a total of 3,583 Dodge 
Brothers trucks were shipped. 
This was five and one-half times 
more commercial units than were 
shipped by the Corporation in 
July of last year. 

Total shipments of Plymouth, 
Dodge, De Soto and Chrysler pas- 
senger cars and trucks for the 
first™ seven months ofthis” year 
total 272,888 units. This is 74 per 
cent ahead of the same period of 
last year, and already exceeds 
Chrysler Motors’ total 1932 sales 
by 23 per cent. 

Shipments of Dodge Brothers 
trucks for the past seven months 
totaled 16,039 units, which is to 
date, fifty per cent more than = 





entire 1932 shipments of commer- 
cial vehicles by Chrysler Motors 
units. 


BULLETIN | 


Washington, Aug. 8.—The | 
date for the hearing on the | 
trade practice code of the 
automobile industry has not 
been set as yet, but the ques- | 
tion of a temporary code was 
discussed at a meeting here 
today. The manufacturers 
were headed by Donaldson 
Brown. 

It is believed that Gen. | 
Hugh Johnson is reluctant to 
go any further with the auto- 
mobile code until he has heard 
definitely concerning the po- 
sition of the Ford Motor Co. 
—whether they will sign or 
adopt a code of their own. 


Truck Mestina. dui, 10 


Washington, Aug. 8.—The Truck 
Owners’ Emergency Code Com- 
mittee has issued a warning to all | 
truck owners and operators that 
they comply with the NRA and 
display Blue Eagles. The com- 
mittee points out that the truck- 
ing industry is still without an 
official body to represent it in 
forming codes and urges attend- 
ance at a meeting which will be 
held in Washington, August 10, 
and out of it is hoped an organi- 
zation can be formed which will 
give the truckers a representative 
national association acceptable to 
the government. 


Detroit Employment 
Detroit, Aug. 8—The employ- 
ment index of the Detroit Board 
of Commerce on July 31 was at 
62.8 as compared with 60.7 on 
June 30, and 63.4 on July 31, 1932. 





By WILLIAM C. CALLAHAN 


Detroit, Aug. 7.— 


and Equipment Manufacturers 
Association with the newly 


formed Automotive Parts and Ac- | 


cessory Manufacturers, Inc., is in- 
dicated in a letter sent out by 


George L. Brunner, president of | 


the MEMA, under the date of 


| August 3 urging members to with- 


hold their votes until certain 


|terms of the merger have been 


clarified. 

Mr. Brunner in his letter to 
members recites the negotiations 
leading up to the formation of 
the APEM and says: “After 


|due consideration and with the| 
| assurance that the new associa- 


tion would have a board of di- 
rectors representing an equal 
number from each of the compon- 
ent groups (which now form the 
MEMA) and that all the pres- 
ent function of the MEMA 
would be continued and that it! 


B-O-P Plans 
To Increase 


Dealer Body 





Blees Sees Normal Market | 


For 3,000,000 Cars a 


Year in Future 





By MEL ADAMS 
Chicago, Aug. 8.—Without lim- 
iting the sales opportunities of its 
present dealers 


mobile-Pontiac Sales Co. is going 


|after increased volume by adding 
|in a large way to the dealer and | 


sales forces. This announcement 


| was made at the opening session 
| in the Palmer House of the B-O-P | 
|those in June, thus far the peak | 


|Sales Convention, Monday, by 
| William A. Blees, general sales | 
| Manager. 


“While we intend to have more 
| them at the expense of our pres- | 
ent dealers,” said Blees. “We 
have been operating in an annual | 


(Continued on Page 4’ 4) 


Further delay | 
in the plans to merge the Motor | 


the Buick-Olds- | 


was really a perpetuation of the 
MEMA under a new name, 
|your board of directors voted to 
make the necessary changes in 
our organization to accomplish 
|the purpose of one all-inclusive 
| association. 
“At this organization meeting 
|\(APEM meeting), a board of 
directors was elected consisting 
of twelve men—six directors-at- 
|large, and six representing the 
different groups of manufactur- 
|ers within the organization. The 
directors-at-large are all original 
Equipment and/or Replacement 
Parts Manufacturers and because 
|of this situation the board is 
dominated by two major groups 
within the association which is 
contrary to the premise on which 
our board action of June 27 was 
based. 

“Just prior to this meeting (the 
MEMA board meeting August 

(Continued on Page 3) 


Polk Places 
July Sales 2% 


Below June 








Total for Month Expected 
To Exceed July, 1932, 
By 63 Per Cent 


Detroit, Aug. 8.—Sales of new 
passenger cars in the United 
States in July apparently were 
approximately sixty - three 
;cent greater than in July 
year, it was indicated today in 
the national weekly motor car 
sales report issued by R. L. Polk 
|& Co. July sales as estimated 
were only two per cent below 


last 


month of the year. 
| The estimate was based upon 
| Polk’s report of sales in 103 lead- 


| dealers we do not intend to have |ing cities scattered geographically 


‘over the country. In these cities 

|58,000 new passenger automobiles 

were registered in an average of 
(Ce ontinued on Page 4) 





Roy | Warns Against Setting 


Used Car Allowance Low 





Detroit, Aug. 8.—Deploring any 
tendency among automobile deal- 


| ers to combine to force used car 


allowances too low, Ross Roy, 
president of Ross Roy Service, 
Inec., Detroit automotive mer- 
chandising counsel, recommends 
that dealers unite to establish a 
national central bureau to re- 
ceive used car sales reports—and 
compile these figures monthly for 
the entire country, divided into 
zones. 

Roy, in an interview here to- 
day, declared that there is a real 


era of profit ahead of automobile | 


dealers if they will co-operate and | 
be fair with the customer. 

Ross Roy stated: “While I am 
just as much concerned as any- 
one with the price cutting and 


chiseling that has been going on 
in the past, still I do not believe 
that dealers will serve their own 
best interests by trying to swing 
the pendulum too far back the 
other way. I do not believe that 
the Government will allow deal- 
ers to take in cars for less than 
| their actual worth. We must re- 
member that the Government 
wants to protect the interest of 
the car buyer as well as the 
dealer, and will probably not 
countenance any sort of profit- 
eering on the part of the dealer. 
Dealers who expect to make a 
| large gross profit on the used car 
| as well as on the new car will be 
| disappointed. 

“T believe that*the Government | 


(Continued on Page 3) 





Chrysler Has |Brunner Asks Merger Delay|G. M. July 
Best July In |Between MEMA and APEM; 





per | 
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Sales i 
Since 1929 


Total Falls Short of June 
But Sales For Year Are 
Well Above 1932 


Detroit, Aug. 8.—General Mo- 
tors retail sales during July 
totaled 87,298 units, which is 
highest July for the corporation 
since July, 1929. While this figure 
marks a decline from the June 
sales of this year the total for 
the month is more than double 
the sales for the same month last 
year. 


The sales for the first seven 
months of the year are approxi- 
mately twenty-eight per cent 
ahead of the figures for the same 
period last year with the totals 
being 487,062 this year against 
378,356 in the first seven months 
of 1932. 


While the decline in retail de- 
liveries in July from June was 
approximately twenty-four per 
cent the decline in sales by the 
factory to dealers in the United 
States was less pronounced. The 
actual figures being 101,827 in 
June against 92,546 in July, or a 
drop of about seven per cent. 
While the decline in retail sales 
was less than the decline in sales 
to dealers it does not necessarily 
follow that dealer stocks have 
risen, as many of the cars deliv- 
ered to the dealer in July may 
have been ordered earlier in the 
year by the consumer. 


General Motors sales to dealers 





in the United States and Canada 


and including overseas shipments 
made a very good showing dur- 
ing the month. This total was 
placed at 106,918 units as com- 
pared with 113,701 units in June. 
This represents a decline of only 
seven per cent and may also be 
taken to indicate an increase in 
foreign shipments of one per 
cent of the total since the do- 
mestic wholesale sales dropped 
seven per cent. 

During the seven months of 
this year the entire sales of 
General Motors to dealers in the 
United States and Canada and 
overseas totaled 605,640 units 
against 431,787 units last year, a 
gain of approximately thirty-one 


| per cent. 


| Organize Group 


For Tractor Code 

Detroit, Aug. 8—Tractor and 
equipment manufacturers of this 
district, in a meeting held yester- 
day and today, organized the 
group that will draft the code for 
their industry. Nothing was 
agreed upon at the meeting rela- 
tive to the code as the meeting 
was for the purpose of organiza- 
tion only. Officers for the group 
elected were: E. E. Schatz, Truck 


Tractor Equipment Co., Colum- 
bus, president; Daniel Seltzer, 
Ohio Cultivator Co., Bellevue, 


vice-president; H. L. Pierson, De- 
troit Harvester Co., treasurer, and 
F. C. Lowman, executive secre- 
tary. Mr. Lowman announced 
that the group will be known as 
the Allied Manufacturers and 
Distributors. The business of 
drafting a code was postponed to 
|}an indefinite date, pending con- 
tact with other groups in the 


|farm equipment business. 
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Interpreters? 


ROM what we have heard we 

have reason to believe that 
there are those who will en- 
deavor to sell their services to 
companies and individuals “inter- 
preting the legal aspects of the 
new recovery codes.” While we 
agree that there may be many 
companies and individuals, in- 
cluding ourselves, who are not 
quite clear on all phases of the 
various codes, we cannot help but 
feel that the place to get that 
information is from the code 
headquarters of the association 
representing the particular in- 
dustry or section of industry in 
which you are engaged. 

So far as legal interpretations 
are concerned, under the terms 
of the Recovery Act, the code 
drawn up by the association rep- 
resenting your branch of indus- 
try, when accepted by the gov- 
ernment will be the law. This 
being the case we feel that the 
men who made the law are best 
able to interpret its legal aspects. 
For code information or interpre- 
tation you will save money and 
get more accurate results if you 
CONSULT. YOUR -CODE HEAD- 
QUARTERS. 


Racketeers 


wy the popularity of prohi- 
bition waning daily racket- 
eers are finding it increasingly 
difficult to turn an honest penny 
in what for the past ten years| 
has been one of their most lucra- 
tive fields. For this reason they 
are turning their activities from | 
their previously more or less re- 
spectable profession of supplying | 
a thirsty nation with verboten 
liquids, to fields in which their 
activities are less likely to be 
condoned by the public. 


Automobile selling and manu-| 
facturing has escaped in the past | 
the real racket evils which have} 
attended many other industries. | 
It should be kept so. True many 
automobile and truck users have 
been victimized by local racket- 
eers and the industry has suf- 
fered as the result of organized 
car thieving. Garage racketeers, 
however, have been one of the} 
most persistent nuisances. The | 
inequity of state gasoline tax) 
laws has extended an invitation 
to enter that field—-which has 
been accepted. 


The key to the success of the 
rackets is the organization within 
the racket. The racketeers’ law 
for racketeers is plainly written, 
concisely stated and speedily en- 
forced—and there’s no appeal 
from the “ride.” But above all) 
the greatest strength of the 
racket is the silence of its vic- 
tims. 

When “Stiff-neck” McGuinus 
suddenly indulges in an over ra- 
tion of dum-dum and passes out 
in Chi’ within twenty-four hours 
every racketeer of any conse- 
quence in the country knows who 
did it and who will be next. Po- 
lice departments also know. Police 
“stools” have this information as 
quickly as the racket chiefs—-but 
unfortunately a story from a 
“stool” is not evidence in law. 
And the honest citizens who may 
have been witnesses are afraid) 
to testify. 

What is needed 





is a greater! 
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confidence in our established law. | 
Citizens should feel that they can| 
testify without fear to them- | 
selves. We need an organization 
of citizens as closely knit as the 
organization of the rackets. Citi- 
zens should feel it a duty to re- 
port the spread of new racketeer- 
ing activity as quickly as it 
shows its head. 

We congratulate the Motor and 
Equipment Manufacturers Asso- 
ciation upon its recent question- 
naire sent to all members asking 
for all information regarding new 
or old rackets with which they 
have come into contact. We need 
a public information system of 
this sort that will out “grape- 
vine” the “grape-vine.” Racket- 
eers are more blustering than 
brave. The first real show of} 
public determination that the 
rackets can’t continue will send 
racketeers hunting their holes. 


M. E. M. A. Admits 


5 New Members 


New York, Aug. 8.—Five more 
new members, in addition to the 
list of twenty companies recently 
announced, have been added to 
the rolls of the Motor & Equip-| 
ment Manufacturers Association 
as the result of favorable action 
on their applications by the) 
MEMA Board of Directors at its 
special meeting held in New| 
York on August 2. 

The new members are: Joyce- 
Cridland Co., Dayton, O.; Kings- 
ton Products Corp., Kokomo, 
Ind.; Mallory Electric Corp., De- 
troit, Mich.; Stant Mfg. Co., Con-| 
nersville, Ind.; and Tungsten) 
Contact Mfg. Co., North Bergen, 
N. J. 


Ethyl Gasoline 


Reduces Prices | 


New York, Aug. 8.—Oil com- | 
panies marketing Ethyl gasoline | 


will reduce the premium on this| Rambler and Jeffery which pre-| 


fuel to two cents above the price | 
of regular gasoline, it is an-| 
nounced by the Ethyl Gasoline 
Corp., owned jointly by the Gen- 
eral Motors Corp. and the Stand- 


ard Oil Company of New Jersey. | 


|its credit. 


Sparks 


(Continued from Page 1) 
Schipper, publicists, photographed 
here in Detroit last week. 

The news to me was that it 
was what I would call an ambi- 
dextrous cranker; that is, the 
hand starting crank could be in- 
serted on either the left or right 
side of the car, the engine being 
located amidships. 


The catch was that you had to 
remember which way to turn 
the crank—clockwise on one side, 
counter clockwise on the other. 
I suspect that if I had owned 
that car, I would have carried 


|an extra crank, so that when I 


had a passenger, cranking would 

have been a two-man job. How 

happy our guest would have been 

—for he could proudly proclaim, 

long before the NIRA slogan be- 

came the thing, “We do our part.” 
+ a * 

TOM HAY, who runs the Na- 
tional Used Car Market Report, 
which includes the Blue Book 
and the Red Book, the appraisal 


| mediums, has taken a leaf out of 


my book by trying to remember 
the names of all the makes of 
cars and trucks, from the origi- 
nal Haynes up to the present 


| day. He finds the list totals 868, 


of which thirty-four survive. He 


| has put this in a Blue Book sup- | 


plement, out this week, giving 
locations, etc. 


Tom has gone further into this 
matter than any other researcher 
I have encountered. He finds 
that twenty-two of the 


existence of 28.2 years. Oldsmo- 
bile, he says, holds the longest 
record with thirty-six years to 
Packard is second 
with thirty-four. Then follows 
Peerless with thirty-three and 
Nash thirty-three, counting in the 


ceded Nash. 


Other Methusalems are: Pierce- | 


Arrow, thirty-two; Cadillac and 
Franklin, thirty-one each; 
Auburn, Ford, Marmon, and 


Willys-Overland, thirty each; 





well | 
known makes total 622 years of | 
activities, or an average business | 


Buick, Reo, Studebaker and 
Chrysler, twenty-nine, because 
Chrysler superseded Maxwell and 
Chalmers; Hupmobile, twenty- 
| five; Hudson and Graham-Paige 
| and Graham, twenty-four, count- 
| ing the Paige background; Cun- 


| ningham, twenty-two; Chevrolet | 
| and Stutz, twenty-one each; and | 


| Dodge nineteen. 
* eo 

| ARTHUR PHILP, Graham 
vice-president, gave me a new 
thought the other day in telling 
me that since the first of the 
| year the company has added 196 
|new distributors and dealers to 
its list. 


* 


| The Philp thought came from | 


| the observation of the veteran 
| that of late he has noticed that 
| the new-car field is attracting 
| many who heretofore have con- 
fined their retailing to the mark- 
|eting of only used cars. To me 


|this sort of a dealer seems well | 


| equipped to tackle the job of sell- 
| ing new cars, because he has been 


through the mill and knows used- | 
| car values so that he will not sac- | 
|rifice his new-car profits to close | 


a sale. 


* * 


ROY DAVEY 
| sales manager 


+ 


is now radio 
of the United 


American Bosch Corp. in addition | 
to handling sales promotion and | 


| advertising for the company. 
Time was when Roy was a promi- 
nent figure in the capital of the 
motor industry and it is his proud 
boast that he held the job of 
advertising manager of Chalmers 
| longer than any other man who 
had the title. In addition to that 
|}he was at one time assistant 
sales manager of Packard. He’s 
been in Springfield, Mass., for 
the past thirteen years. 
* * * 


IT’S THE RIPLEY in me that 
makes me take cognizance of 
| the wheeze contained in an Auto- 
motive Daily News subscription 
cancellation that has just come 
into the office. We've been ad- 
vised that Robb & Steele in an 
| eastern city, have gone out of 
business. That’s the truth, so 
help me! 


| 


% * * 


| IT’S HOMECOMING week for | 


| Harry Kline, at one time adver- 





| 


Blue Book to 


Have Used Car 
Selling Points 


Chicago, Aug. 8—Most of the 
automobiles sold today are used 
cars and their salesmen should 
be as well posted as those who 
are in the new car departments. 
| They need, in other words, to 
know the salient features of ev- 
ery used car in their stock, re- 
gardless of the make and year. 


Thomas J. Hay, president of 
| the National Used Car Market 
Report, Inc., stressed these facts 
| today in announcing the issuing 
| of the Blue Book “Characteristic 
| Supplement,” one of whose fea- 
| tures is the listing of the out- 
standing arguments advanced by 
manufacturers of various makes 
|of cars when those automobiles 
were new. 


Discussing this improvement in 
the latest addition of the supple- 
|ment, Mr. Hay states that the 

points listed are “the actual quo- 
tations from the manufacturers’ 
| catalogs in the same language 
that was used successfully to sell 
cars at the time of their intro- 
duction to the public.” 


Chrysler Corp. of Canada 
Reports Unfilled Orders 


Toronto, Can., Aug. 8 (UTPS). 
—John D. Mansfield, president 
and general manager of the 
Chrysler Corp. of Canada, states 
that the company has entered 
August with a large bank of un- 
filled orders in all divisions. The 
usual mid-summer lessening up 
of automobile orders has not de- 
veloped this season, and this is 
the first time that this has been 
the case in the company’s history. 
Commitments for materials, he 
reports, have had to be revised 
upward frequently this season. 


tising manager of Continental 


Motors. Harry is now automotive 
manager of the Baltimore Post 
and paid his respects today. 








LATEST CUMULATIVE NEW PASSENGER CAR 


These comparative figures, showing the number of new automobiles registered in each state during the preced- 


ing month are published TWICE WEEKLY in Automotive Daily News. 
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Warns Against | 
Under Valuing 
Trade-In Cars 


(Continued from Page 1) 

will consent to fixing used car 
allowances in only one way and 
that is by the SALE PRICE of 
the used car. After all, the thing | 
to determine the allowance for a 
used car should be its selling | 
price. From the selling price I| 
believe that the Government will | 
permit a deduction of 20% of| 
overhead and will also permit the 
deduction of reconditioning ex-| 
pense. 

“IT believe that the Government | 
will look askance at dealer asso- 
ciations setting their own allow- 
ance figures. It must be remem- 
bered that 25 different associa- 
tions would probably have 25 dif- 
ferent ideas on the setting of) 
used car prices. This would re- 
sult in hopeless confusion. For 
instance, suppose that the Mich- 
igan dealer association sets lower 
appraisal prices than the Ohio 
association. Buyers soon become 
aware of a situation of this sort 


ers 
the state line to Toledo, Ohio, to 
buy new cars. 

“Another thing to consider is 
that allowances that are too low 
will hurt business. A great many 
prospects will not buy a new car 
unless the allowance reaches a/| 
certain figure. It is not a ques-| 
tion with them of competitive al- 
lowances but a question of buy-| 
ing a new car or keeping the old 
car. Dealers must not restrict | 
their volume too much as they 
will suffer from reduced volume 
the same as they have suffered | 
in the past from’ unprofitable 
deals. 

“My recommendation to deal- 
ers who are now meeting to for- 
mulate codes to be sent to Wash- 
ington is that they recommend 
the establishing of a national 


central- bureau:to receive used | 


lof 357 deliveries over the first 


and the result would be that buy- | eee 


in Monroe would go across | 


| finished in July.” 





cars sales reports from the entire | 


United States dealer body. This) 
central bureau can then compile 


AUTOMOTIVE DAILY NEWS, WEDNESDAY, AUGUST 9, 1933 


the figures and can publish a| 
monthly book with sales figures | 
for the entire country divided | 
into as many zones as is deemed | 
advisable.” 


Oldsmobile July Sales 
4 Times Those of 1932 | 


Detroit, Aug. 8.—Retail sales of | 
the Oldsmobile Six and Straight | 
Eight during July were more than | 
four times the deliveries recorded | 
in July of 1932, it was announced 
today by R. M. W. Shaw, Olds- | 
mobile sales manager. 

“Sales rose sharply as_ the 
month progressed,” said Mr. 
Shaw. “The second ten-day per- 
iod of July showed an increase 


period and the third period 
brought a further increase of 816 
new car sales over the second ten 
days.” 


Federal Truck Sales 
Show July Strength 


Detroit, Aug. 8—July sales of | 


Davey to Direct Sales 
United Am. Bosch Radio 
Springfield, Mass., Aug. 7.—Roy 


Davey, 


over the job of 
radio sales man- 
ager, in addition 
to directing the 
advertising and 
sales promotion 
of the company. 

This change 
has been 
brought about 
by the resigna- 
tion of George 
Stackman as ra- 
dio sales man- 


for thirteen years with 
the United American Bosch 
| Corp., has taken 


Roy Davey 


Between M. 


Brunner Asks 


2) we were informed by long dis- 
tance telephone that at a meet- 
ing of the directors of the AP 
EM it had been voted to discon- 
tinue the activities and functions 
of the MEMA, except for the 
|ecredit department and the 1933 
trade show (for which contracts 
had already been entered into) 





and that the after-market activi- 
| ties in which almost ninety per 
cent of our membership is inter- 
lested, would in the future be 


ager to join Waterhouse, Lester, | directed by NSPA. 





the Federal Motor Truck Co. reg- 
istered the fourth consecutive 
monthly gain over the preceding | 
thirty-day period, according to an | 
made today by| 
J. F. Bowman, vice-president in 
charge of sales. 

“There is no evidence at the 
moment of a seasonal let-down in | 
the truck business,” said Bow- 
man. “August sales are starting 
off at the same strength as they 


Re funds U nelaimed 


Nashville, Tenn. Aug. 8— 
More than $20,000 in refunds due 
motor vehicle owners under the 


license tax reduction act still re- | 


mained unclaimed August 2. 


| More Work in Cleveland 


Cleveland, August 8.—Employ- 
ment here in July showed a 6.3% 
increase over June compared with 
a decline of 3.7% in July last 
year. 
sentative firms reporting to the 
Cleveland C. of C. is now 78.6, 
compared with 73.9 in June and | 
66.0 in July, 1932. | 





| White. 


| units,” said Mr. White. 


| Severin as assistant manager of 


Index figure of 100 repre- | 
) operating 


Scovel Co., of San Francisco, a | 


“Under these conditions I could 





jobbing house which has been/not recommend that the board 
operating for eighty-two years| submit the merger proposal to 
and which carries on a big busi-|the membership for ratification. 
ness in the automotive, heavy/ Under the present set-up, I feel 
hardware and specialty trades. that it will be impossible to have 
Stackman joins in the ownership | one all-inclusive organization for 
and the company will establish | the industry because the APEM 
a new specialty division encom- | wil] be controlled by a relatively 
passing radio, refrigerators and | few large and powerful corpora- 


other associated producers. 


Pontiae Has Gain 


In July Sales 

Detroit, Aug. 8.—Pontiac, dur- 
ing July registered an increase 
of 7,651 retail sales over deliver- | 


cording to Sales Manager R. K. 


tions not vitally interested in the 
|aftermarket activities. 
| feel that to merge under the con- 
ditions described will deprive our 
membership of benefits to which 
|they are entitled and which they 
| have enjoyed for many years. 


I further 


“T have appointed a committee 


| ies in the same month of 1932, ac-|to meet with a committee from 
| the 
“Pontiac sales for the| ferences and I feel that this mat- 
| first seven months of 1933 exceed |ter is of such vital importance to 


APEM to adjust the dif- 


the same period of 1932 by 21,828|the members of this association 


Severin Made Asst. Mgr. 
Des Moines, Ia., August 8.—G. 
F. Nelson, general manager of 
the Ford plant here has an- 
nounced appointment of Ted 


the Ford Motor Co. branch here. 


Iowa Ton M ile Tax 


Des Moines, Ia., Aug. 8.—Ton 


that I would like the expression 
of every member on this merger 
agreement which I think will best 
protect 
members.” 


the interests of our 


Officials of the APEM have 


stated to Automotive Daily News 
that they will gladly meet with 
the committee named by Presi- 
dent Brunner and discuss the res- 
ervations and other differences 
| which he has suggested be settled 
|in his letter to members as dated 


mile taxes from motor carriers| August 3. These men have indi- 


yielded $24,348.36, according 


in Iowa during July| cated also that the sole purpose 
to|of the APEM 


is an organiza- 


the monthly report of the Iowa) tion that will be all-inclusive and 


Board of Railroad Commissioners. | 


| represent fully all branches of the 
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Merger Delay 


EMA and APEM 


(Continued from Page 1) 


automotive industry other than 
vehicle manufacturers. The AP 
EM they believe is so constituted 
today that it would be in a posi- 
tion to weld together manufac- 
turers interested in all but ve- 
hicle manufacturing field of the 
industry and bring to an end dif- 
ferences which have existed be- 
tween the two older organiza- 
tions. On the other hand they 
question the economy of support- 
ing three separate organizations 
to do the work that could be ac- 
complished more cheaply with 
fewer trade groups. 

C. C. Carlton, executive vice- 
president of the APEM, said 
today: 

“The work we have at hand is 
of such importance and our vision 
of future service to our members 
is definitely clear. We want no 
member of MEMA to vote for a 
merger with APEM unless he 
feels that it is to his advantage 
to do so, but all are welcome and 
will be considered members of 
APEM unless they decide to the 
contrary. It would seem to be an 
economic mistake for manufac- 
turers to sustain three associa- 
tions and we shall be glad to 
meet the MEMA committee for 
discussion.” 

The points of difference cited 
in Mr. Brunner’s letter are as 
follows: 

1. That the present Credit De- 
partment, or its equal be con- 
tinued, rendering service on both 
the manufacturers and jobbers as 
it is now doing, and that the 
service be strengthened rather 
than weakened and that this 
service be rendered to the mem- 
bership at cost. 

2. In view of the fact that 
credit and financial information 
is more readily available in New 
York — particularly .. the. ..credit 
service on export accounts—that 
the main office be continued in 
New York City. 

3. That each of the six divis- 
ions be represented equally on 
the board of directors of the new 
association, by an equal number 
of representatives from each di- 
vision. 

4. That the Trade Show activi- 
ties which are very vital to a 
large majority of our member- 
ship be continued as they have 
been by the MEMA and its prede- 
cessors for the past fifteen years. 

5. That the after-market ac- 
tivities now conducted in the in- 
terests of our membership be 
conducted as they have in the 
MEMaA since its formation. 

6. That each of the six divis- 
ions be permitted to function 
with such autonomy as their in- 
terests may require in strict ac- 
cordance with the by-laws of the 
association, providing for this 
activity. 

7. That any after-market ac- 
tivities which may in the future 
be of interest to a large number 
of our membership have the full 
support of the association, when 
such activities are proposed on a 
sound and efficient basis. 

8. That the merged association 


| lend every effort to permit such 


activity as will result in one 
large all-inclusive association, 
for the benefit of all manufactur- 
ing units of this vast industry. 

9. That as far as possible our 
headquarters staff be protected 
with positions in return for the 
loyalty that they have given the 


| association during this past try- 


ing period. 


'L.C.A.D. Elects Brassard 


Merrill, Wis., August 8.—H. J. 
Brassard, Merrill, has been elec- 
ted president of the newly organ- 
ized Lincoln County Automobile 
Dealers’ Assn., which has ap- 
proved the code of fair competi- 
tion adopted by the Wisconsin as- 
sociation. Pat Dolen, Tomahawk, 
has been elected vice-president 
and Herbert Zimbal, Merrill, sec- 
retary-treasurer of the associa- 
tion. 
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U.S. Apportions 
$30,000,000 Road 


Building Fund New York, 


Washington, D. C., Aug. 7.—| 
Apportionment of $30,000,000 for | 
the construction of roads through | 
national forests and public lands | 
is announced by Secretary of| 
Agriculture Henry A. Wallace. 
Of this sum, $15,000,000 is for na- 
tional forest highways, $10,000,- 
000 for national forest roads, 
trails and related projects and 
$5,000,000 for roads through pub- 
lic lands. 

These amounts were alloted by 
the Federal Emergency Adminis- 
tration of Public Works from 
$50,000,000 provided for certain 
classes of roads in areas subject 
to Federal control by section 205 
of the National Industrial Recov- | 
ery Act. 

Construction of public lands 
roads and major forest roads will 
be supervised by the Bureau of 
Public Roads. The Forest Serv- 
ice will supervise the construc- 
tion of minor forest roads and) 
trails. 

Special regulations relative to 
the employment of labor and the | 
wages and hours of labor are be- 
ing prepared and will be en-| 
forced on all projects, it is stated. 





Buick to Add | 


To Dealer Body 





(Continued from Page 1) 
market of a little over a million | 
cars. Now it appears that this 
will expand to about two and a 
half millions. 

“If the plans of the government 
are successful—and we _ believe 
they will be, even though we may 
have some disappointments from 
time to time—there should be a 
normal annual market for three 
million cars. Obviously we need 
more dealers, more _ salesmen, 
more demonstrators and we need 
to work harder than ever to make 
sales. 

“Just before I left Detroit I 
arranged to open up six new zones 
and add about seventy-five men 
to our organization. We are am- 
plifying our own organization to 
do the necessary work in getting 
more dealers, more salesmen and 
more activity in the field.” 

More than six hundred B-O-P 
men are attending the meetings, | 
which will wind up with inspec- | 
tion of the General Motors Bldg. | 
and other exhibits at the World’s| 
Fair. 

The highlight Monday night} 
was a banquet and entertainment | 
program in the grand ballroom, 
including the presentation of an 
impromptu minstrel show, in| 
which the performers were offic- 
ials and other B-O-P men called 
from the audience. The show was 
largely a satire on automobile} 
sales methods and made a big hit 
with the crowd. 


| 





Sterling Reorganization 
Planned for August 14 
Milwaukee, Wis., August 8— 

A plan of reorganization of the 

Sterling Motor Truck Co. will 


be acted upon at the annual meet- 
ing of stock holders to be held 


August 14. The reorganization, 
according to a letter sent to 
stockholders, is to be effected 





through sales of the business and 
assets to a new corporation, with 
the same or similar name. 
Capital structure of the new 
firm is to consist of $1,000,000 of | 
preferred stock comprising 100,- 
000 shares of $10 par and 60,000 
shares of $1 par common. 


Curtiss-Wright 

New York, Aug. 7.—Curtiss- 
Wright Corp. and subsidiary re- 
ports net profit of $428,073 in the 
first six months this year, this 
comparing with $32,358 in the first 
half of 1932. Virtually all of the | 
profit developed in the second 
quarter which showed a total of 
$423,320 against $4,753 in the first 
three months. The second quarter 
last year showed a loss. 





| year. 
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N -Y. Metropolitan 
Sales Top June 


Aug. 7.—Movement 
of new cars in the greater New 
York area continued even more 
strongly in July than in June ac- 
cording to registration reports by 
Sherlock & Arnold. For the sec- 
ond week in July, the registra- 
tion figure for the entire metro- 
politan area was 2,823, comparing 
with 3,357 in the first week and 
with 2,165 in the second week of 
July last year. 

The first two weeks in July 
show a total registration of 6,180, 
comparing with 6,038 in the first 
two weeks of June this year. 
Dealers report that July, like its 
predecessor, June, had run 
strongly ahead of last year in to- 
tal business, both new and used 
cars, and that the first week of 
August had shown well sustained 
buying. 








B-O-P Adds Six 


New Sales Zones 


Detroit, Aug. 7.—W. A. Blees, 
general sales manager of the 
Buick -Olds- Pontiac Sales Co., 
announces the establishment of 
six new Zones and the appoint- 
ment of six Zone Managers, as 


follows: Charlotte, N. C., L. A. 
Folger; Cleveland, Ohio, C. P. 
Brady; Indianapolis, O. F. 


Wampler; Oklahoma City, W. J. 
Bryan; Lincoln, Neb., C. W. Mel- 
lon; and Denver, R. W. Losey. 
The Oklahoma City Zone was 
established August 1 and the five 
others will date from August 15. 
These additions bring the total 
Zone strength of B-O-P to 28 
Zones, with six Branches in addi- 
tion. 





Commercial Credit 


New York, Aug. 7.—Commercial 
Credit Co. and subsidiaries report 
net profit of $930,754 in the six 
months ended June 30 of this 
This compares with net of 
$1,348,971 in the same period last 
year. 


Last Minute Wall Street Wires 


From CONRAD ALEXANDER 
Wall Street Correspondent, Automotive Daily News 


New York, Aug. 8, 3:10 P.M.—In a slightly more active 
session stock market on Tuesday was featured by ad- 
vance of nearly four points in Chrysler to a price within 


hailing distance of the year’s high. 


General Motors 


and Chrysler both were actively bought. 


G.M. Increase 
Salaries 10% 


New York, Aug. 8.—The Gen- 
eral Motors Corp. today an- 
nounced a ten per cent pay in- 
crease to salaried employees, ef- 
fective Aug. 1. 





The increase, said the com- 
pany’s statement, affects “all 
salaries as of July 31, effective 


Aug. 1, of General Motors Corp. 
employees.” 

Directors at the same time or- 
dered the regular quarterly divi- 
dend of twenty-five cents a share 
on the common stock and the 
regular quarterly payment of 
$1.25 on the $5 preferred stock. 

The corporation declined to am- 
plify its brief announcement, but 
it was understood that the in- 
crease goes to all salaried work- 
ers of the parent company and its 
various subsidiaries. 

The corporation and all of its 
divisions employ in the neighbor- 
hood of 135,000 workers, includ- 
ing those paid on an hourly wage 
basis. 


Rim Inspections 


Cleveland, Aug. 8—The Tire 
and Rim _ Association reports 
900,227 rims inspected and ap- 
proved during July against 352,- 
338 in July a year ago. For the 


first seven months of this year 
5,405,661 rims were approved com- 
pared with 4,440,942 in the same 
period last year. 





Chrysler Foreign 


' Sales Increase 





Detroit, Aug. 8—W. Ledyard 
Mitchell, Chairman of the Board 
of Chrysler Export Corporation, 
today announced: 


“Foreign sales by the Corpora- 
tion during the first six months 
of this year reflect two signifi- 
cant developments: “First — As 
indicated by automobile sales, a 
marked improvement in business 
abroad has taken place in the 
first six months of this year as 
compared with the same period 
of 1932. Second—The Corpora- 
tion’s shipments this year of pas- 
senger and commercial cars rep- 
resented 26 per cent of all auto- 
mobiles shipped abroad by mem- 
ber-companies of the National 
Automobile Chamber of Com- 
merce and were 141 per cent of 
shipments in the corresponding 
period of last year.” 





Shipbuilding Order 


New York, Aug. 7.—With the 
news scarcely cold that control 
of the New York Shipbuilding 
Corp. had passed to E. L. Cord 
and associates, announcement 
was made that the company had 
been awarded contracts for build- 
ing two new cruisers for the 
United States Navy, which will 
cost $11,677,000 each, and four de- 
stroyers at $3,775,000 each, or a 
total award of $38,454,000. 








AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, TUESDAY, AUGUST 8th, 1933 
(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 
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Pierce-Arrow 
Promotes Casey 


Buffalo, N. Y., Aug. 8.—John D. 
Casey, who has been associated 
with Pierce-Arrow in the New 
York Metropolitan area for the 


past twenty years, has been 
elected vice-president of the 
Pierce-Arrow Sales Corp. in 


charge of the factory’s branch 
operations at New York, Brook- 
lyn, Newark and Jersey City. Mr. 
Casey has been managing the 
branch for several months. 

Originally a member of the 
Harrolds Motor Car Co., Pierce- 
Arrow distributors in New York 
for many years, Casey had an 
unusually notable record as a re- 
tail salesman. Later he became 
sales manager of that organiza- 
tion. Upon the retirement of 
R. E. Garden, head of the Har- 
rolds Co., the factory established 
a direct branch in New York and 
Mr. Casey became one of its ex- 
ecutives. 

Despite his long period of serv- 
ice with Pierce-Arrow, Casey is 
one of the youngest major ex- 
ecutives in automobile row, for 
he entered Harrold’s employ as a 
youth. 


July Sales 2% 
Below June 


(Continued from Page 1) 
the first twenty-six days of the 
month. This was an average of 
2,320 cars registered daily, as 
compared with 2,364 daily car 
registrations in the same cities in 
June. 

On this basis it was indicated 
that total new passenger car sales 
in July in the country were 170,- 
000, which would compare with 
104,188 in July, 1932, and 174,190 
in June, this year. 





Gary Employment 
Shows Improvement 


Gary, Ind. August 8-—With 
22,000 workers trudging daily to 
work in Gary’s steel mills, this 
industrial sector is humming with 
greater activity than it has 
known for more than three years. 

These 22,000, representing a 
force of about eighty per cent of 
that employed during the boom 
days before the 1929 crash, are 
not working as long hours or 
making as much money as they 
were then, but they are working 
—and a predominant note of 
optimism is reflected in the 
stores and on the streets. 

Poor relief rolls have shrunk 
from the depression peak of 35,000 
to 12,000. 


Dayton Co. Employment 
Dayton, Ohio, Aug. 7.—An in- 

crease of more than 100 per cent 

in employment over last January 


| gives the Dayton Rubber Manu- 


facturing Co. a total personnel of 
approximately 700 persons at this 
time, John A. MacMillan, presi- | 
dent and general manager of the 
company, stated Wednesday 
morning. The company is spend- 
ing $1,000,000 annually now in 
payrolls and hopes to increase 
this during the fall and winter. 

“We are now employing ap- 
proximately 700 people, an _ in- 
crease of 110 per cent over las 
January, with a payroll increase 
over the same month of 180 per 
cent,” Mr. MacMillan said. 











C., W. & C. Report 


Muskegon, Mich. Aug. 7.— 
Campbell, Wyant & Cannon 
Foundry Co., manufacturers of 


automobile castings, for the three 
months ended June 30, report net 
income after all charges and fed- 
eral taxes had been paid, of $88,- 
123, equivalent to twenty-five 
cents a share on 348,000 shares of 
capital stock outstanding. This 
compares with a net loss of $69, 
535 in the preceding three month 
and a net loss of $117,064 for th: 
same three month period in 1937 
Company officers report July pre 
duction was the largest of ar 
month in the present year. 










